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CYBJIMMUHAJIHA ITPOIIAT'AHJIA

Pe3ume

Ox kaja ce IMpBU MyT 110jaBUO 110jaM "cyOnuMUHAaIHA Mpornaranaa”, Huje npe-
CTao Ja OKYNHpa Maxmy, KaKo TeopeThyapa Tako HHU IpakThyapa. McrtuHa je na cy
HCTpaXkKHBama ToJJMHaMa Membaja IpaBall KpeTama, 1a je OWIo eprosia 1 BEJINKe Xa-
nabyKe U Ieproja 3aTHIIja, Ja Cy HOjeJuHe TeopHje MOCTaBbaHe U MCTO Tako obapa-
He. CBe To Beh Tpaje BHIIE O YeTHPH JACLEHH]E, a INTAbE jOII YBEK HHje JTOOMIO KO-
HayaH OATOBOP. Y OBOM WIAHKY C€ CyMHPajy Pe3yITaTH ICUXOIOMIKIX HCTPAXKUBaba
BE3aHMX 3a CyOJMMMHAIHY MEPLEINIHjy, IPBEHCTBEHO y KOHTEKCTY NPHUBPEIHE IPO-
naranzae. Mako je o0jaBa Ja mpomaraHJMCTH MOTY MAHHUITYJIMCATH HAIIMM IOHAIla-
HBEM yrpajBambeM CKPUBEHHX IOpYKa M3a3Baja BEJIMKY IaHUKY Mely JbynnMa, 3a ca-
Jla MIIaK CTOjH 3aKJby4aK Jja CBECHO pa3MHILJbalbe OpraHu3yje 1 Boau BehuHy acrexa-
Ta HalleT MOHAIIamka, 11a YaK U acleKTe Koju cy nojacsecHr. CyOIMMUHAIHN CTUMYIN
ce cMaTpajy ciabuM M IPUBPEMEHUM, T€ MaKO je MICHTH(HUKOBAH HUXOB yTHIA] Ha
HEKe aclieKTe ITOHallamka, yTHIA] y KOHTEKCTY Iporaranie, n3oopa mapke melhy ai-
TepHATHBaMa M YOIIIITEe IIOTPOILELE, jOII YBEK HUje JOKa3aH.

Kibyune peun: cyOnuMMuHANIHA IpoOIIaranaa, CTUMYITYC, OACBECT, HEPIENIH]ja,
yTHLaj

"lla au 3Hame Hewtmo o CyONUMUHATHO]

nponazanou? Toboowce, nopyka kao wimo je "kynume oomax"
Modice 0a cesHe y npospamy Uiy pekiamu moauko o6p3o oa je u
He 8UOUMO, a 0d je Haula nodceecm unax pecucmpyje u 0a
Ypaoumo oHo wmo Ham je pedeno. [la nu ce o6a mexnuxa
saucma xopucmu? Ja au uma egpexma?"’

J.C. Phoenix, 1977.

sstarcevic@eunet.yu
' Adams Cecil, "Does subliminal advertising work?", The Straight Dope, Chicago
Reader Inc., chicagoreader.com, 1977.
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Heunucare nojma cyorumunaina nepyenyuja u
cnpogedene cmyouje

[orpomray je cBakoJHEBHO M3JIOKEH JEjCTBY BEIUKOT Opoja CTH-
MyJIyca U3 OKpyxKema, Meh)y KojuMa ¢y U MapKETHHIIKH CTUMYTycH. OHH
MPEJCTaBIba]y OMIIO KOjU OOJMK KOMYHHUKAIM]jE HIH (PU3UIKOT CTUMYITY-
ca KOjuMa Cce HACTOjU OCTBApUTH YTHIIA] HA MOTpOIIAyYe, Tj. HA HBUXOBO
pa3MHIIUbamke, ocehama U aknuje, MITO 3HAYM Ja U Mpolaranjia craga y
OBy KaTeropujy.’

MuHuMaHa BPEAHOCT/MHTEH3UTET CTHMYIIyca KOju ocoba Moxe
CBECHO Ja omas3u nomohy 4gyna (CeH30pHHX pelenTopa) IpeAcTaBba 00-
U wiu ancoiymuu npae. Hip. mpocedaH 4oBeK y JIMKEPY MOXKeE J1a OCETH
AJIKOXOJI CTETIeHa jauyuHe JIeceT, ajuu mcron Ttora Beh He moxe. [Ipar ce
pasnukyje ox ocode 10 ocode, a CTUMYITYC KOjH je TI0 HHTCH3UTETY HCIIO]
OBOT IIpara ocraje He3alakeH. : Taj mowu npar ce Ha3uBa "MUMeEH", 0]
4era je W MOTEeKao 1ojaM "'cyOIMMHUHAIHA TepIieniyja” 1 CyIpOTHO TOME
"cynpanuMuHanHa repueniuja’. Crora, cyOaumunaina nepyenyuja
MPECTaBiba ... nepyenyujy Cmumyryca ucnoo Hueoa ceecmu. o we 0o-
Ja3u Kaoa 200 CMUMYIYC NPEe3eHMOBAH UCNOO0 Npaza C8ECHOCMU, KAKO ce
npemnocmassea, ymuue na pasmuuiversa, oceliara u akyuje nompowaua"’

Cama neduHHIIMja TOBOPH 3aILTO j€ OBO AUMAFe 8eOMA KOHMPO-
eepsrno. Kako u 1a nm ce yommire MOTy mporecupaty HHpopmanyje Be3a-
HE 32 CTUMYJIYC KOjH C€ He MOKE UIICHTHU(PHUKOBATH?

MHore INCHXOJIOIIKE CTyAHje Cy HacTojaje Aa JOKaxy MOCTOjame
MIOJICBECHUX IEPLENTYaIHHUX Iporeca. MHTepec mcuxonora 3a OBy TeMy
ce nojaBuo m3melhy kpaja XIX u mouetka XX Beka. Y HajpaHUjUM CTYIH-
jamMa, WCIHWTAaHWIUMA Cy IMPE3CHTOBAaHM BH3YCIHH CTHUMYIYCH (CJIOBa,
OpojeBu, TEOMETPH]CKH 3HAIM ¥ CJ.) HA TaKBOj JaJbHHU Ja MX HE BHIC
i 6ap Kaxy J1a He BHJC HUIITA OCHUM 3aMarJbeHuX Tadaka. CiidaH 1mo-
CTYIaK je MPUMEHUBAH Ca MyIITAkeM "TOBOJFHO THXHX' ayIHOCTUMYITY-
ca. O ucMTaHWKa ce TPKWIO Ja u3BpIie norahama (HIp. na au je us-
JIOXKEHO CJIOBO MIH Op0j). [lokaszano ce 0a cy pe3yaimamu MHO20 MAYHUjU
He20 Wmo mo modice 0a ce ouexyje 00 cayuajnoz nocahared, wWmo 3Haqu
0a je npumsmen 0060ban 0eo ungopmayuje 00 cmumyayca. CIpoBeASHO
j€ MHOIITBO CIWYHUX CTyIHja M CBE Cy yKa3uUBaJle Ha CINYHE 3aKJbYUKe,
M Cy CTyIWje JIOBEJCHE y MUTame 300T METOJOJIOTHje W KOpHUIIhema

> Bugmeru mmpe: Assael Henry, Consumer behavior and marketing action, PWC-
KENT publishing company, Boston, 1992, pp. 127-155.

3 Mapuuuth Bpanko, [onauare nompouiaua, IeTo U3MEHEHO U JONYHEHO H3Iambe,
CaBpemena aqMuHuCTpanuja, beorpan, 1999.,ctp. 198.

# Merikle Philip M., "Subliminal perception", in Encyclopedia of Psichology, A.E.
Kardin edition, New York, Oxford University, vol. 7, 2000., pp. 497-499.
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Ccy0jeKTUBHUX Mepa (KOMEHTapa MCIUTAHWKa), T HE MOXE MOY3JaHO Jia
ce YTBp/AM J1a JIU je HEeKO cJarao J1a 3aucTa Hije HHUIITA 9y0 U BUIEO U CIL.

70-ux u 80-ux romuHa XX BeKa, Ay IICUXOJIOTa CY 3a0KYIHIH
pe3yiaTaTi MHOTHX CTY/AH]ja KOje cy KopucTHiie o0jekTuBHe Mepe. CTynu-
je cy Omite 6a3upaHe Ha MPETIOCTABIM J1a HEMOTYNHOCT TUCKPUMUHAIIH]E
Tj. pa3IUKOBama JBa CTHMYJIyca MpPEACTaBJba MOTIYHO OJCYCTBO CBECHE
nepuennuje. Hajyrunajauje mehy mumMa je npemyzeo OpHTaHCKH MCHXO-
nor Anthony Marcel. IberoBu ekcriepuMeHTH Cy Cyrepucalld Ha TO Jia je
OIUTyKa/peakiiyja Be3aHa 3a opeheHr CTUMYITyC OJIaKIIaHa YKOJIHKO Clie-
IIM TIOBE3aHU CTHMYNyc. Hmp. ako ce oJ MCHHUTaHWKa TPAaXKH J1a HU30BE
ciioBa Kiacu(uKyje Ha pevn U He-peyH, Te aKo MY Ce IMOKaxe ped, a mpe-
TXOJHO je CYONMMHHAIHO OMO HM3IIOXKEH PEYH, OJUTyKa Tj. peakiuja je
oJIaKIIaHa M 3HaTHO Oprka. Hu3 cryawmja je motBpano Marcel-oBe anamu-
3e. > MelyTm, OBIM pesylITaTiMa MOpa Jia ce IPUI0JA jeHa CyrecTHja.
Hauwme, "0ormu unu anconymuu npae céechocmu” u "npae ougepenyuja-
yuje" cy 06a koHyenma Koja ce 0AHAC paAIULUMO MPEMUPAjy mj. Hemajy
HOMNYHO UCmo 3Hayerve: "mipar mudepeHnujanuje” npeacTaBiba "MuHu-
MATHY pasauky usmehy 06a cmumynyca koja modice bumu demekmosana”
(takohe ce pasmukyje m3Mely mojemuHana), TOK "anCONYTHHU Ipar CBe-
cHocTu" mpefcTBajba "2panuyy ucnoo Koje UCNUmaHuK He Modice Yonuime
0a demexmyje nocmojare cmumynyca.” Ilpomunasu na wemozyhnocm
ougepenyujayuje He Mopa 0a 3Hauu 0a ce nepyenyuja 008uja Ucnoo 00-
ez Ul anconymHo2 npaza.

Ilepyenyuja be3 ceecroe onasxcarba je penpe3enmosanda u cmyou-
Jjama nayujenama ca neyporowkum owimeheruma, Kao HIIP. KOJ JbYIH ca
CHHIPOMOM "ciienoe noeneda’, KOju HE MOTY CBECHO Ja MEPIHIUPA]y
CTHMYJIyCE BaH OTPaHUYCHOT BUAHOT I0Jba, aJIH Cy WIIaK MOTJIH J1a TI0TO0-
Jie BEIMYMHY, OOJIMK WJIM OPUjEHTAIM]y CTUMYJIyCa y T3B. CIICIIOM KBa-
panty. CiMmuHM Hanasu cy Hal)eHH KOJ MalyjeHara ca CHHIPOMOM 'pro-
sopagnosia” Tj. HeMOTryhHOCTH Mperno3HaBama GpamMuiujapHux una. OBaj
00JIMK TepIeryje je JeTEKTOBaH M KOJI TMalldjeHaTa MoJ| TOTATHOM aHe-
CTE3HjOM, a KOja MPETIIOCTaBJba MOTIYHY HECBECHOCT O CBUM Joralhajuma
3a BpeMe aHecTesmje. |

30MpHO y3eBIIM CBa JOCalAllliha HCTPAKUBAKba, MOXKe ce pehu aa
nooceecra nepyenyuja cmumyiyca nocmoju. Hu3 Beoma npenu3Hux eKc-

> Hong Ji-Joung, "Theories of persuasive communication and consumer decision
making", The University of Texas at Austin, Department of Advertising Archive,
(advertising.utexas.edu), 2004.; Stark Todd, "Why are some experts sceptical about
subliminal influence?", Real Magic, The Occult Library, February, 1999.

S Bumern mmpe: Assael Henry, Consumer behavior and marketing action, PWC-
KENT publishing Co., Boston, 1992.,pp.127-155.

" Bugern mmpe: Merikle Philip M., "Subliminal perception”, in Encyclopedia of
Psychology, A.E. Kardin edition, New York, Oxford University, vol. 7, 2000., p. 498.
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MEpUMEHTAITHUX CTYAMja je TI0Ka3ao Jaa wydcka buha npoyecupajy uw-
gopmayuje u ceecho u nodcgecro. Jol BpeIHU]U 3aMaxama je I0Ka3 Jia
MOZICBECHO TIpoIiecHpam-e HH(OopMaIHja, oJACBECHO yUeHhe U ayTOMAaTCKO
pearoBame MpeCTaB/bajy HOPMaJaH JIe0 Halller CBAKOJHEBHOI JKHUBOTA.
To Hucy yommre eheKkTH KOju Cy JUMHTHPAHU MTOCTOjambeM CITEIH]alTHIX
cTama 6rha MM KOHTPOIMCAHHMX SKCIIEPUMEHTATHUX ycioBa.” TTojcBecT
je jemHOCTaBHO A€o Hamler Mosra. VcTuHa je la HUICMO CBECHHM CTBapH
KOje ce HaJla3e Y TOM JIeJly, ajli TMIOCTOj€ WHMKAIN]jE JIa TIOJICBECT MaMTH
CBaKW NOjeIMHAYHY JICTalb WM II0jeTUHAYHY CBAp KOJY BHIMMO WU Uy-
jemo. OHa pagu xao KomIijyTep, jep "Buan" mH(pOpManujy, a 3aTHM je
CKJIQIUIITH Y MEMOPH]Y.

Mebhytum, noTpebHa je u3BecHa J103a orpe3a KoJl IlocMaTpama Moj-
CBECHHX TIPOIIeCa, jep céaka nooceecna nepyenyuja ungopmayuja (ycuos-
HO PEUYCHO) He Mopa da 6yde u cyorumunanna. [pe he Obutu 1a MHOTH CTH-
MYJIYCH CaMO HHCY CBECHO ONa)KeHH, KaKO je MOTPOLIay OKYHPaH MHOTUM
JPYTHM CTBapHMa, a TO HAM Ce JICIIABA Y TOTOBO CBAKOM TPCHYTKY.

Iojasa cyonumunanue nponazanoe

Toouna 1957. npedcmasma 2o0uny nouemxa, ciob600HO ce Modice
pehu, nayuonanue xucmepuje eezane 3a KOHyenm cyOIUMUHAIHe nepyen-
yuje. OBO je rolMHa KaJa je HacTao TepMUH "CyOJIIMMUHAIIHA MpOIIaraH-
na", uMju je TBopal UCTpaxkuBay TpkumrTa James M. Vicary. Hanwme, 12.
cenrembpa 1957. romgune, Vicary je ca3Bao mpec-koHpepeHnujy na o0ja-
BU (opMupame HoBe kKopriopanwmje — The Subliminal Projection Compa-
ny, oopMIbEHE J1a eKCIIoaTHIIe, KaKko ra je Vicary Ha3Bao, Hajsehu mpo-
JIOp y TpOTIaraHy Tj. CyONMMHUHAIHY cTuMyianyjy. Tazxa je Vicary onu-
€ao pes3yJsTare MIECTOHEIEJPHUX TECTOBA M3BPIICHUX Y jETHOM OHOCKOITY
y New Yersey-y (Fort Lee), a y kojuMa je HaBomHO ydecTBOBaso 45,699
noceTwiana. 3a Bpeme miefama GuwiMa "[Tuxnux” riegaonuMa cy momo-
hy cyOnuMHHAIHOT MPOjeKTopa (TaXUTOCKOMA) IMYIITAHE JIBE MPOIaraH/-
He niopyke "Jeoume xoxuye" n "l[lujme Coca-Colu", 6p3unom 1/3000 ce-
KYH]IH, Ha CBakuX 5 cekyHau. Tpajame OBUX MOPYyKa je OMIIO TOIHMKO Kpa-
TKO Jla HUKO HHje OMO CBECTaH HHUXOBOT OMaxkama. MelyyTuM, Kako TBp-
mu Vicary, mpojiaja KOKHIIA je 32 BpeMe OBOT IIECTO-HEeJbHOT Mepruoia
nopacna 3a 57.7%, a nponaja Coca-Cole 3a 18.1%. To je yctBapu Omna
objasa oa nponazaHoucmu Mozy 0a yzpaoe CKpuseHe nopyke y pexiamy u

¥ Stark Todd 1., "Subliminal persuasion: Overview", Real Magic, The Occult Library,
February, 1999.

° MclInture Selena, "Is subliminal influence effective?", BPS Outdoor Advertising,
1999.

' Bunern mmpe: Peter J. Paul, Olson Jerry C., Consumer behavior and marketing
action, 4th edition, The McGraw-Hill Companies, Inc., 1996., pp. 128-137
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0a nomohy rux Moey mManunyaucamu Hawum nonawarsem. Jbyau cy ou-
JM 3alpemnamTeHy Kaja ¢y 4yiH 3a OBaj excrepuMmeHT. Hucy mornm na
Bepyjy Ja cy Menuju y moryhHoctu na, Tako-pehu, yhy y Hame Muciu u
yTHYy Ha Haie KyrnmoBHe ojutyke. Mcre rogune Vance Packard je o6jaBuo
kury "Crpusenu yoehusauu" ("Hidden persuaders") y x0joj je omucaHo
MHOIIITBO ITpHYa KOje Ce OJHOCE Ha MOJCBECHU YTHIAj Ha MOTPOIIAYE T0-
Mohy pekiame, Tako Jia je kiauMa 3a Vicary-eBy o0jaBy Beh Ouia mpuimd-
HO "moBospHA". Kako HaBoau Packard.: "Kmwuea npeocmasma noxywaj oa
ce UCmpagicu jeOHo HO60, YYOHOBAMO U NPUNUYHO €230MUYHO Noopyyje
orcusoma. OHa 2060pu 0 HANOPUMA GeNUKO2 0OUMA KOJU ce npedy3umajy
0a ce KAHATUWLY HAuu NOOCBECHU obuyaju, Haute 00yKe 0 KynOGUHAmA,
Kao u HaYuH Hauiee MUuuiberbd, d Ha OCHO8Y Ca3Hara 00 Koje2 ¢y 0ouLnu
ncuxonozuja u opyze OpyuwimeeHe Hayke. Y2naeHom, o6u Hanopu cy ycme-
PeHuU npema Hawioj nooceecmil, Ha Maj HAYUH UMNRYICcU Koju Hac noxkpehy
¢y, y oopeherom cmucay "ckpusenu”. Tako ce Ha MHO2e 8puiu ymuyaj u y
CBAKOOHEBHOM JICUBOMY - HAMA Ce MAHUNYTUULE GUILE He20 MO MU MO U
ciymumo”. " Kibura je mocrana oGaBesHa uTepaTypa 3a reHepaLmje CTy-
JIeHaTa, a ¥ IaHac Ce BeoMa YCIIEIIHO MPoaje.

Kako naBogu T. Stark, "...cge mo ce pazsuno y cmpax 00 ¢huimo-
6a, menegusuje, CIUKA y MA2A3UHUMA, CKPUBEHUX NOPYKA Y MY3Uuyu xoja
ce nywma y npooasHuyama, na 4ax u cmpax 00 HABOOHO U38EUIMAYEHUX
camanucmuykux nopyka"."> MeljyTum, oHO IITO ce MPEBUIEIO Y YHTABO]
OBOj TajJaMu Cy OwiH peramugro crabu doxasu 3a oeaj "uzym". Vicary
HUKaJ] HAje OTKPHO JICTAJbHY JIECKPUILIN]Y CTyauja. Uak ce He 3Ha HH JIO-
Karuja OMOCKoIa y KOME je HaBOIHO M3BPILICHO TeCTUpame. bpojHu mcu-
XOJIO3H Cy CIIPOBEIU CIMYHE SKCIIEPUMEHTE, Al HUCY MOTJIH Jia MOTBPIIE
oBe Hamaze. "Crnab cmumyrnyc...”, Kako HaBoOJE, "...npodyKkosao je eeoma
cnaby umnpecujy, mako 0a CyOIUMUHATHA NOPYKA HUje HU MAio euule
XUNHOMUYKA 00 jeOHO2 CNlo2aHa Ha OUNOOpPOY Koju cCMO TeMUMUYHO YX8a-
MU Kpajuykom oxa. 3 [Topen cBera Tora, Bunapy-eBe uneje Hucy ouie
noTIyHo HoBe. CyONMMHUHAITHY TIPOJEKTOP - TAXUTOCKOII, KOjU TIPE/ICTaB-
Jba MHCTPYMEHT KOjU PAJH IO MPHUHIMITY SJICKTPOHCKOT OIIUIA B OMOTY-
hyje m3narame cnuka y nenuly cekyHzae, a Kora je HampaBuo Eastman
Kodak, je kopumihen 3a Bpeme II CBerckor PaTa 3a TpeHUHT BOjHHKA Jia
MPENO3Hajy HEeNpUjaTeJbCKU aBHOH. [lopen Tora, KebHra IyOJHMKOBaHA
1898. ronune "Hosa ncuxonocuja" ("The New Psychology"), aytopa E.W.
Scripture, je Beh oTkpwiia BehuHy npuHIKIA CYOJIUMHUHATHUX PEaKIyja.
CBe y cBeMy, 00Ka3ano je 0a cyOIUMUHATHA nepyenyuja nocmoju, aiu

" Packard Vance, Cxpusenu ybelusauu, TIC I'pmeu, Beorpan, 1994., ctp. 10.

12.Stark Todd L., "What is subliminal influence?", Real Magic, The Occult Library,
February, 1999.

'3 Adams Cecil, "Does subliminal advertising work?", The Straight Dope, Chicago
Reader Inc., chicagoreader.com, 1977.
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OHO WIMO HUje 00KA3AHO jecme 0d OHA 3HAYAJHO ymuye HA /bYOCKO No-
Hawarse.

Wnak, maHvka Be3aHa 3a OBO CYOIMMUHAIHO "UCTIUpamke Mo3ra” ce
HacTaBWiIa U aajke. Jbyau cy ce CTaaHO paclMTHBAIM 3a Pe3yiTaTe CTy-
nuja. Y janyapy 1958. ronune, Vicary je mpuctao ga 0o0aBU jaBHO TECTH-
pame Ha TB cranuuama y oksupy Canadian Broadcast Company. Tlopy-
Ka "menegonupajme oomax" je 6una ¢uemupana 352 myTa 3a Bpeme 1o0-
Jy9acOBHOT IOy Iporpama, MehyTum, Hije JOIUIO 10 IPHMETHOT Iopac-
Ta y TenedoHupamy 3a BpeMe U mocie nporpama. Ymecro tora Canadian
Broadcast Company je npumuia Ha Xibajie MicaMa y KojuMa ce U3Belll-
TaBajo 0 HeOOjallkbKUBOj MOTPEOH Ja ce ycTaHe M y3Me MHUBO, O JI0 TOa-
Jera, IPOMEHH KaHal U ci. Hu jenan riiepanan Hije UCIpaBHO MpOTyMa-
yno "yrpaheny" nopyky. Jbyau cy jeqHOCTaBHO MHCIIMIIH J1a CE OIET pa-
mu o nopyt "Iujme Coca-Colu" wnvu HeueMy CIMYHOM U yOSaUIH Cy
ce0e J1a TakBe MOPYyKE 3aMCTa MAaHUITYJIHITY BHMA.

VYcenen HemocTaTka HAyYHUX JI0Ka3a, HEMOTYNHOCTH PEILTUKE CTy-
I¥je, HelOCIETHOCTH METOMOJIOTHjE U CII., CBA OBA 3aMUCAO O YMuydajy
cyonumunante nponazanoe je Ouna y nOmnyHocmu 000a4enda y HayuHum
Kpyeosuma. Jbynu U3 mpomnaraHiHe HHIYCTPHje CY jenBa MOUYCKaIH J1a ce
HEIITO OBAKBO JICCH, Ja OM MOTJIM CIIO0OHUjE 1a ONOBPTHY HEKE TBPIEHC
u3 kwure "Cxpusenu yoehusayu" (Vance Packard) u konmko-Tonuko Bpa-
TE Ha HOTE MOJbYJbaH MMUI MIPOMaraHaHe HHAyCTpHje. TBpau ce aa je u
caM Vicary 1962. ronune 3a Advertising Age n3jaBno ja je cBe To Omia
oGuuna "usmuuwborana”".'* Tana je pachopmupana The Subliminal Pro-
Jjection Company, a Vicary ce TOByKao U3 jaBHOT >kuBoTa. OHO mTO je
ouno 3auyhyjyhe jecte na mako Huje OMIIO 10Ka3a 3a €PEKTHBHOCT CyO-
JMMHHAJHE MPOTIaraHje, TakBH orjiacu ¢y y jyHy 1958. roaune 3abpame-
HU o1 ctpane American Networks n National Association of Broadcasters.

Usrnepano je nma je pacmpaBa o OBOj TeMH yTUXHyna. Mebhytum,
UCTPaKUBaka Be3aHa 3a CyONMMHHAIHY MEPLENIHjy Cy HacTaBJbEHA, a
Takohe M MCIUTHBakA HEHOT JICjCTBA ca acleKkTa nponaranae. Haopea-
HO 8eposarve Yy Moh cyonumunannux nopyka je 70-ux 200una noHoso no-
kpenyo Wilson Brian Key, 45-orogumimu npodecop HOBUHApCTBa (The
University of Western Ontario). To je, kako ce TBpIu, OMO YOBEK KOjHU je
ycreo na yOeaw MIDIMOHE aMepuKaHana na je Memucon ABeHuja myHa
MpOIAraHJHUX OTjaca ca CBECHO YTKaHUM CEKCyalHUM U APYruM Moh-
HUM CIIMKaMa Koje ce KOPUCTE Ja Hamame IMOoTpoliade J1a Kymyjy OpojHe
MIPOU3BOJIE. 5" Jenna on mwerosux HAjKOHTPOBEP3HUjUX TBP/IHH je Omia
Ia je ped "sex" yTHCHYTa y Ritz Kpekepe U Jia je yTKaHa y KOIIKe Jieqa Ta-

'Y Hong Ji-Joung, "Theories of persuasive communication and consumer decision
making", The University of Texas at Austin, Department of advertising Archive, (ad-
vertising.utexas.edu), 2004.

15 Levine Joshua, "Search and find", Forbes, vol. 148 (5), September 1991., pp. 134-136.
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Jia 100po MOo3HATOT TpornarangHor oraca 3a Gibley's Gin. [lpema Key-y,
"...0e3 003upa Ha Yurberuyy 0a yepalhene peyu e Mo2y C8eCHO 0a ce nep-
yunupajy, oHe ce NepYUNUPAjy NOOCBECHO U MOZYy U3A36AMU CEKCYAHe
no6yoe, koje uune nPouseode MHO20 ampaxmusHujum 3a nompouwaya”.'’
Kpyzoeu nayynuxa muxaoa nucy 3a 030umHo ysumamu Key-ege
mepomwe. Hu jenan jemuau 10Ka3 HUje MOCTOjao 0 ToMe Aa yrpaleHe cyo-
JTVMUHAITHE PEeYd, CUMOONHM WM O0jeKTH MOTY IPOJAaBaTH IPOU3BOJIC.
be3 063upa na cee mo, jasnocm je cmampana oa Key 3na wima 2oeopu.
YocranoM, 0Baj 4OBEK je CBOjy TEOPHUjy O CYOIMMHHAIHO] IPOIMAraHIu
HPEOKPEHyo y corcTBeHH OnsHuc. O KaKo je HaIyCTHO TI0Ca0 HaCTaBHH-
Ka, M3/1a0 je YETHUPH KIHHUTe 07 KOjuX Cy HajrmomynapHuje omne "Sublimi-
nal seduction” (1974) (Cyonumunanto 3aBohemwe) u "Media sexploatati-
on" (Meamjcka cekciuioaraimja), a Koje cy ce Mmpojaje y MUIMOHUMA
npumepaka. [Topen Tora, Key je HEyMOpHO Jp»ao BETUKH Opoj IpeaaBa-
Ba y YHUBEP3UTETCKUM KPYrOBHMa IIMPOM 3eMJbe. CBIM THUM akIjama,
YOBEK je ycrieo Ja yoenu Jpyze y cBOjy TeOpHjy, 3aCHIajyhu ux rommmia-
Ma TpuMepa W TI0CTao je NpakTU4HO "wHcTuTynwja". basupaHo Ha TOj
Wjeju, JOILIO je W IO CTBapama jeJTHe HOBE W 3aHCTa BEIIUKE UHOYyCmpuje
camo-nomohnux 6udeo u ayouo Kacema, KOjuMa ce HaBOJIHO MOTY H3Iie-
quTy OpOjHH MpobdaeMu (MyHIeHkhe, BUIIAK KHIIOTpamMa, CTPEC U CII.) U pas-
BUTH MHOTe BelTuHe (Op3uHa 4nTama, modosbliame namhema, 60be Ur-
pame TeHuca u ciL.). [Ipeaysero je MHOIIBO CTyIuja ca IiJbeM yTBphHBa-
Ba e(PUKACHOCTH OBUX KAaceTa, alli jeTHOCTABHO, JJOKAa3H O OBHM TBPIHhaMa
He mocroje. Vnak, rofuiba npojiaja oBux kacera u3Hocu $50.000.000.
Hakie, nako cy Key-eBe TBpImbe YBEIUKO TUCKPEAUTOBAHE Y aKa-
JEMCKAM KPYTOBHMa, CBE TO HHjE UMAJIO HJIH j& HMAJIO BPJIO MaJio edek-
Ta Ha MPOCEYHOr aMEepUKaHIA KOjU je OMO M3II0KEeH OpPOjHHUM IOIyJiap-
HUM WIAHIIMA ¥ KIbUTaMa y KOjuMa ce MCTPajHO MPOMOBHUCAIA OBa UIe-
ja. Ilpema jenHoj cryamnju xoja je obyxsatmia 400 momahuncTaBa, moka-
3a70 ce na 74.3% 3Ha mTa je CyOnmMMHHANIHA Iponarasaa, 72.2% pecmo-
JIeHaTa Bepyje na je edexTtuBHa, a 62.2% Bepyje Aa ce y mpomaraHmy
crBapHO yrpalyjy cybonmumunanHe mopyke. Mehyrum, nsnenahyjyha je
Omia ycTaHOBJbEHA KOpENaluja ca HUBOOM o0pa3oBama. HopMaiHo je To
IITO Cce MOKa3aJIo Jla BUIIIKM HUBO 00pa3oBama ojpaxasa Behy damuinjap-
HOCT ca OBHM KOHIICIITOM, and je Omimo 3auyhyjyhe na jpyam ca BHUIIUM
HHUBOOM 00pa30Bama BUIIIE BEPY]Y Y CPEKTUBHOCT CYOIMMUHAIHE TIPOIa-
raizue, ¢ 003MpoM Ha TO Jla Hay4yHH KPYTOBH 3aCTyIajy CTaB O HEHO] He-
e(pEKTUBHOCTH WM TAKBO CTAHOBHINTE j¢ MPEICTABIBCHO Y YUOCHHIIIMA.
ITo ce TM4e camo-IOMONHMX KaceTa, UIak ce Mel)y moTpomadrnmMa moka-

16 Merikle Philip M., "Subliminal perception", in Encyclopedia of Psychology, A.E.
Kardin edition, Vol 7, New York, Oxford University, 2000., p. 498.

'7 Parpis Eleftheria, "Hide and seek: The myth of subliminal massages endures for a
reason. Advertising does use them — sort of.", AdWeek, vol. 44 (13), March, 2003., pp. 26-28.



272

3aJ10 JI0CTa CKENTUIM3MA, JIOK CY [TOBOJbHU]H CTABOBH NPHUCYTHH Mel)y Ma-
e 00pa3oBaHKM 1 MialjuM JbyauMa. ° OBe HaBEACHE CTY/IHje CY JOIyLIe
00aBJbEHE TpE JICCETaK TOAMHA, AlK e TI0Ka3aJo Ja je U JaH-TaHac Ta I0-
jaBa 3ajpkaia CBOjy TEXHHY, Maja y HEIITO M3MEHEHOM 00NuKy. CBe y
CBEMY, CTOjH 3aKJbyYaK J[a UCTPAICUBAIbA U AHATU3E KOje NOKA3YJy He-
npakmuynocm u Hemoeyhnocm Packard-oeux u Key-oeux meporu, Hucy Hu
NPUOTIUHCHO THOTUKO MACOBHO NYOTUKOBAHU KAO CEH3AYUOHATHU OPUSUHATU.

IIma kasice nayka?

Hayunui kaxy na jow ysex nHuje mozyhe onucamu ceapue ycioge
noo Kojuma cyonuMuHaInu egpekmu Hacmajy, 300T HeJOCTaTKa MPELU3He
KOHIIETIIMjE MOJCBECHOT TPOIeca, HEMOCTaTKa JTOBOJBHO MPEIM3HUX H
CTaHIApPIU30BAHUX TOCTYIIaKa Mepema edekara, a Iopea OCTAIOr U He-
KOH3UCTEHTHOT Kopumhewma TepMmuHa "cyOnmmuHanan". Kao mro cmo
HaBEIM Y IIPBOM JIeTy U3J1arama, HUje CIIOPHO Ja JH CyOIIMMIHAIHA TIep-
Hemnmyja moctoju win He. J1o6po aHanutudku pazpaheHu eKCrepUMEHTH
Cy MOKa3aJy Jia JbYACKU yM Ipolecupa HH(opManrje CBECHO U MOCBEC-
HO, C THM [Ia nOCmoje Keamumamuene pasnuxe uzmehy ceechoe u noo-
ceecnoz nepyunuparsa ungopmayuja.”’ Tako ce BPEMEHOM HCKDPHCTAITH-
CaJI0 HEeKOJIMKO OCHOBHHX (peHOMEHaA CyOIMMUHAIHE CTHMYJIALIjE: >

Cyonumunannu cemanmuyku npajmune — W3noxeHoct peun 6e3
CBECHOCTHU MMa TEHIICHIIM]Y JIa CTBOPH IpeApacy/e O MepIEIHjH CIee-
hux peun m3noxenux y aenuhy cexynme. To je ycTBapu edekar KpaTko
(bnemupaHuX peun Ha Kateropusanujy cliegaehux peun y npuHyIHOM "'Te-
cTy u300pa", MTO CMO MOMEHYIIH y TIPBOM ey u3narama. Edekar Tpaje
oko 100 MUITMCEKYHIIM U HE MPEHOCHU CE O jeJIHOT MOKyInaja Ha cienehu
y oapehenom excriepumenty (Greenwald, 1996).

Cybnumunanny nepyenmyaiHu npajMuxe — TPEICTaBiba edekar
KpaTKo (pemmpannx cirka Ha Hamie npedepeHimje y IpruHyaHoM (J1abopa-
TOPHjCKOM) TECTHPAy U300pa U CHAXKHUJH j& O CEMAHTHUYKOT TIPajMUHTA.
Edexar je mo3Haruju kao "umct edekar mznoxkeHoctH" (Zajonc, 1980).

'8 Block Martin P., Vanden Bergh Bruce G., "Can you sell subliminal massages to
consumers?", Journal of Advertising 14, March, 1985. pp. 4-8., IIpema: Rogers Mar-
tha, Smith Kirk H., "Public perception of subliminal advertising: Why practitioners
shouldn't ignore this issue?", Journal of Advertising Research, vol. 33 (2),
March/April 1993., pp. 10-19.

' Buneru mmpe: Hong Ji-Joung, "Theories of persuasive communication and con-
sumer decision making", Part II, The University of Texas at Austin, Department of
Advertising Archive, (advertising.utexas.edu), 2004.

20 Stark Todd 1., "What is subliminal influence?", Real Magic, The Occult Library,
February, 1999.; Stark Todd I., "Is sublimininal influence used in advertising?", Real
Magic, The Occult Library, February, 1999.
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JlokazaHo je nma Bapujamndje y €QeKTy MOJCBECHO aKTHBHUPA]y €MOIIH-
oHaiHe neHTpe y mo3ry (Whalen, 1988).

CYOnumMuHanHa nCUXOOUHAMUYKA AKMUueayuja — Cyrepuile Ha To J1a
Ce TOZICBECHO MEPIUIUPAHE CIUKE U PEUH T10jaBIbyjy y MAIITH WA CHOBH-
Ma y U3MEHmeHO] POopMU HakOH Kpaher BpeMeHCKOor mnepuoaa. Mehytum,
oBe e(peKTe je HajTeKe NEMOHCTPUPATH, BEPOBATHO 300T TOTa IITO Cy Haj-
BUIIIE TT0]] YTHIAjeM HHANBUIYATHIX PA3JIMKa M IICHXOJIONIKOT CTamka pec-
MOZICHTA, a Takohe 1 300T HejacHe Cy0jeKTHBHE MHTEPIIpETallHje pe3yJirara.

Cybaumunannu agexmusuu npajmunz — IloncBecHa W3JI0KEHOCT
€MOTHBHO "TIpUCHIbaBajyho]" CIMIM MOXke IPOy3pOKaBaTH HAIly eMOIH-
OHAJIHY PEaKIHjy, a 1a HA CaMH{ HE 3HaMO 3aIlITO.

Mebhyrum, ca moeyhum uzyzeyuma wnexux cmyouja (Hawkins
/1970/, Cuperfain i Clarke /1985/, Kilbourne, Painton i Ridley /1985/),
Huje ce 0ouio 00 YOeobUsUx 00KA3a O CYOIUMUHATHUM eexmuma y
KOHmeKCcny nponazanoe, mj. u3a3uearbd NOHAWArLA 8e3aH02 3a NOMPOUL-
mwy. Permumo, ctynuja kojy je npemyseo Del I. Hawkins 1970. ronune je
HapenHuX 15 rommHa kopumhieHa Kao eMIUPHUjCKH JOKa3 Ja CyOIuMu-
HaJTHa MpOoTaraHia MOXKe YTHUIATH Ha MOHAIAmke KOje ce THYE MOTpPOII-
we.” Crymmja je mokasana ga je mouuio 10 nosehama HiBoa kehu, Ha-
KOH CYOJMMHHAIHOT W3Jarama rpymna pecnojieHara peunma "Coke" n
"Drink Coke". MehyTrum, pemnivka oBHX CTyZWja HUje MOIJIA Ja MOTBPAU
pasnuke y HuBOY xkehu usmely rpyma. [lopen Tora, cTyamja uMa TOJIHUKO
METOJIOJIOLIKUX HEl0CTaTaKka, Kao M OCTaje HaBeJEeHE CTyAHje-U3y3elH,
TaKo Ja ce He Moke pehu 1a ce Ha OMII0 KOjU HAYMH MOTY NPUMEHUTH 32
yHanpeheme npomnarane. JeqHa o1 OCHOBHUX 3aMEPKH jeCTe CACBUM jac-
HA pasiuxa usmely cyorumuHanuux egpexama ymephenux y 1abopamopu-
Ju u moeyhux epexama cyorumunaine nponazanoe y cmeaprom ceemy. Y
KOHTPOJIMCAHOM OKPYXCHY MaXKkha WUCIHTAHUKA je Y TOTIIYHOCTH KOH-
[ICHTPUCAHA Ha MOPYKY, TOK CMO y CTBAPHUM YCIIOBHMA PETKO WA MHO-
ro Mamke YKJbYYEHH Yy IpoLecHpame Mponaranaux nopyka. Ilopen tora,
CyONMMUHAITHA CTUMYJIH he 1ako OMTH 3aCeHeHH Off CTPaHe MHOTO MCTaK-
HYTHjUX 1 MONHHJUX CTUMYJTyCa KOji KOHKYPHIITY 3a ITOTPOIIAYEBY MaXKbY.

3a caoa cmoju 3axmyuax 0a c6eCHO pasMuULbaree op2anusyje u 6o-
Oou eehuny acnekama nomawarsd, a 9ak W aclekTe KOju Cy IOJICBECHH,
Kao IITO CY HIIP. ICJIOBU TIOKPETa U M3paxkaBame BehnHe HeBepOaIHIX KO-
myHuKanuja. CyOlMMUHATIHN CTUMYJIH CE CMaTpajy cIabuM U MpUBpeMe-
HUM, T€ UaKO j¢ WACHTU()HUKOBAH HUXOB yTUIId] HA HEKE aclieKTe MoHaIla-
Ha, YTHUIA] Y KOHTEKCTY Iponarasye, n3dopa mMapke Mehy antepHaTuBama
1 YOIIIITE MTOTPOIIHE, HHje TOKA3aH.

2 Beatty Sharon E., Hawkins Del I., "Subliminal stimulation: Some new data and
interpretation", Journal of Advertising, vol. 18 (3), Summer 1989., pp. 4-9.

22 Merikle Philip M., "Subliminal perception”, in Encyclopedia of Psychology, A.E.
Kardin edition, Vol 7, New York, Oxford University, 2000., pp. 497-499.
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la nu ce danac xopucmu CyoOnUMUHAIHA NPONa2anoa?

Ja! OnroBop je mano 4ynaH, aid je, YCIOBHO PEUYCHO, UCIIPABaH.
Kana ce manac roBopu 0 CyOIMMUHATIHO] IPONIATaH M, BUILE CE€ HE MICIIH
HCKJBYYMBO Ha MPE3ECHTOBAKE CTUMYTYCa MCIOJ IOHET allCOIYTHOT Tpa-
ra. [TormynapHo ¥ yjeaHo mupe 3Haueme TepMuHa "cyOnuMuHaiaH" o0yx-
Barta "cge OHO WMo ymuue Ha HAC, @ Yeed HUCMO C8ecHuU” WA Apyraduje
peueHo, "6uno xoju mun ckpusere nopyke". Y TOM CMHUCIY, OTJIAIIMBAYH
CyOJNTMMHHAIIHY MPOTAaraHy CBaKOJHEBHO Kopucte. [Ipomaranane ares-
uje cy u miaheHe 3a To Ja epeKTHBHO W3BEIITaYe MOPYKY "KyIUTE OBO".
TauyHumje, ca UJbEM OCTBAapHBamka YTHIAja, YOOHYajeHO ce KOMOMHY]Y pa3-
JIOT ¥ EMOIIHYje, C THM JIa Taj aCleKT KOjH Ce OHOCH Ha W3a3UBAHE EMOIIMja
VIIIABHOM HHjE EKCIDTHIIUTHO TOMEHYT, TO jé YCTBapH — CKPUBEHH Je0!

Haxne, tepmuH "cyOmnMMuHaNaH" y MIMpEM 3Ha4Yewy oOyxBaTa
BEJIMKU OpOj pa3IMUuUTHX TUIIOBA CKPUBEHUX TOpYKa Kao HIIP.:

Ckpugene cruxe uiu nAj@cabUBo UCKpojeHe coyujanne cumyayuje,
KAo U cy2ecmugan 2080p mend,

Byune unu ymemnuuxu npuxpugene cumbone, ycmepene Ha u3asu-
6arbe UHCMUHKIMUSHUX HA2OHA,

Kpamxo unu crabo grewupane peyu unu ciuxe;

Arycmucmuuku Mackupane uiu no3a0uHcKe NopyKe y My3uyu,

Memacgope unu nexe opyee "xunnomuuxe" jezuuke cmpyxmype,
00HOCHO cumbonuzam yepahen y jesux,

Mane cnuxe ckpugere y 8enuKoj cauyu;

Aneadxcosarbe nOHAMUX TUYHOCMU C€ CMAMpPa jeOHUM OOAUKOM
CYOnUMUHAIHE NPOonazanoe umo.

Homyme, kaga MCUX0I031 TOBOPE O CYOJIMMHUHAITHOM YTHIA]Y, OHH
U JIaJbe YTJIAaBHOM pa3Marpajy KpaTko (UICHIMpaHe pPeydu U CIHKE, a T0-
HEKaJl ¥ aKyCTHYKO MacKupame. To Cy, yCTBapH, CTUMYIH KOJH C& KOpPH-
cTe y Beh MpeTXomHO MOMEHYTHM EKCIIEPHUMEHTHMA CYOJIMMUHAITHOT
MPajMUHTA, & YUjHU je TPOU3BOJI MMPUBPEMEH U CJ1a0 MCUXOJIOMKH edekar.
Lwnse nmpomaranme cBakako HHUje Na M3a30BE MPUBPEMEH M ci1ab edekar,
Beh J1a Kpeupa TpajHUjy UMIPECH)y U W3a30Be CHEIM(PHUUHY aKIUjy KOJ
MOTpOIaYa, TE 3aTO HE MOXeE J[a C€ OCJIOHH CaMO Ha TIOJICBECHO IIEpIIH-
IUpaHe eNeMEHTe, Ma OWIM OHH CYOJMMUHAIHN WIN CyNPaTiMUAHATHH
(nox ycnoBoMm ja Hucy cBecHO omnaxenu). Kako naBonu T. Stark: "Haj-
ehexmueHuja mexHuKa y npakcu yKmyyyje u ceeche u nooceecHe eemeH-
me (y c60M wupem 3Havery), KoOpoOuHupaHe Ha Maj HA4uH 0a anenyjy Ha
Hawe emoyuje u eKCnioamuuLy nPUpPOOHO UHPOPMAYUOHO NPOYECUPArbe
u ecmemcke npeopacyoe, Kao u 0a 800U HaAuie C8ECHO PAZMUULBLAFE Y
arcewenom npasyy. Pasnoe sawmo je osaj npucmyn HajepexmueHuju, y

2 Stark Todd 1., "What is subliminal influence?", Real Magic, The Occult Library,
February, 1999.
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nopehery ca ucmuyarbem Uil OClararbemM Ha CKpugene nopyke, jecme
Mmaj wmo ckpusene nopyke Moey ymuyamu Ha Haule pasmuibarse i oce-
hara, anu ne mMocy OupekmHo npoy3poKosamu noHawarse uru 6ap 0o ca-
0a Hucmo nomepounu maj egpexam.” >

YV cxopawrboj npaxcu cy nagoono oemexmosanu npumepy KOpuki-
herva mpaouyuonanne cyoruUMuUHaIHe MeXHUKe Y NPonazanou. Jeman oj
TaKBUX MPHMeEpa MpeACTaB/ba KaMIama 3a npenceqandake udope y CAJL
2000. ronuue. Hanume, y centemOpy 2000. roguHe JBa IEMOKpATCKa ce-
HaTopa cy 3aTpaxuia on Pedepanne Komucuje 3a Komynurxayuje (FCC-
Federal Communication Commision) na ce pa3MOTpH MPONAraHIHH OT-
Jac Tacupas oJi ctpane Penyoauuxoe Hayuonannoe Komumema (RNC —
Republican National Comitee). OTKPHBEHO je Jla aKO ce MOPYKa JTOBOJEHO
yCIIOpH, Ha eKpaHy ce jacHo mojaBibyje peu "[lanoBu" ("RATS") ucnuca-
Ha BEJIMKUM OeuM cioBUMa Ipeko peud "(Gore-oB IUIaH 3a MPECKPHUTIIIH-
iy" ("The Gore's prescription plan"), ok ciukep KpUTHKYje Taj MiaH. Y
nenuhy ceKyHpe, ped Hectaje u peun "bupoxpame oonyuyjy"” ("Bureaucrats
decide") ce mojaBIbyjy ucnHcaHe MamuM cioBuMma. OBaj MmpornaraHIHH
oriac je mymteH Bume ox 4,400 myra Ha 33 TpXKHIITA IIUPOM 3EMJbE
TOKOM JIBE HEIesbe.> [pema uzBemrajy FCC, on 179 cranmma xoje cy
mymiTane croT, Ha 162 Huje npumeheHo na ce y mopylu mojaBibyje ped
"[Manosu". *° HaBoaHO, MOCTOjH jouI Hap IpUMepa KOjH Cyrepuily Ha
CTBapHO KopUIIheme CyONMMUHANHE TEXHHUKE Y CBOM HM3BOPHOM 3Haue-
BY, Kao 1To cy Pepsi Cool numenke, Camel urn”’ MebhyTtum u name HuU-
je motBpheHo na yrpahuBame cimka u mopyka uienmpanux y aenuhy ce-
KYH/JIE 3Ha4YajHO yTHYE HA ¢(pEeKTUBHOCT MpPOIMAraHIHe MOpYyKe.

[Ipuya o cyOIMMHUHANIHO] MPOMAraHAN je MPEOKPEHYTa U y Iy,
TaKo JIa je HABOOHO yepahusarbe CYOIUMUHATHUX NOPYKA )Y NPONASAHOY
HOCTYACUNIO KAO0 Uoeja 3a KpeamusHu Koyenm jou ox panux 90-ux, camo
IITO C€ Y OBUM CJIy4ajeBHMa IOTPOIIaYMa CYTEePUCAIIO Ja HEelITO OoTpa-
K€ y MPOMaraHgHOM OIJacy WX Ja je TO KOJUKO-TOIHKO BHIJBHBO. Je-
JlaH oJ] mpuMepa je oruac 3a Seagram's Extra Dry Gin, TI¢ je TaHAHH WT-
pad rompa CKpUBCH y IUbYCKamy [mHA. [leo TOpyke je TJacHo:

24 Stark Todd 1., "What is subliminal influence?", Real Magic, The Occult Library,
February, 1999.

2 Pacnionoxuso Ha: www.cnn.com/2000/ALLPOLITICS/stories/09/13/bush.ad/index.html,
ITpema: Hong Ji-Joung, "Theories of persuasive communication and consumer decision
making", The University of Texas at Austin, Department of Advertising Archive,
(advertising.utexas.edu), 2004.

% Parpis Eleftheria, "Hide and seek: The myth of subliminal massages endures for a
reason. Advertising does use them — sort of.", 4dWeek, vol. 44 (13), March, 2003., pp. 26-28.

¥ PacnionoxuBo Ha: www.sbe.d.umn.edu/subliminal/index.html, IIpema: Hong Ji-
Joung, "Theories of persuasive communication and consumer decision making", The
University of Texas at Austin, Department of Advertising Archive, (advertising.utexas.edu),
2004.
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"...nponahume CKpuseHo 3a00806Ccmeo y ocsedxcasajyhiem Seagram's Gin-
y." Hcro tako, 1994. ronune, monyiaapHu oriac 3a Absolut BOAKY 1o
Ha3uBoM "Anconymno CyOaumunanno” je TIPHKAa3WBAO daIllly BOJKE ca

MMEHOM IIPOU3BOJIa TAHAHO YTUCHYTHUM Y KOLIKE JIe/a.

Saxkmwyuax

Jaxie, roToBO 12 ¥ HeMa moTpede Aa ce KOPUCTH TPAAUIIMOHATHO
JneduHrCcaH CYOIMMHUHAIHMA YTUIQ] y TpOMaraHau, jep, mpe cBera, HHje
JIOKa3aHa HkeroBa epeKTUBHOCT. [0/l OBMM IIMPOKKMM ITOjMOM Halla3H ce
YHTaB HU3 TEXHUKA yrpahuBama "CKpuBeHHX MOpyKa", 3a KOje ce moKa3a-
JI0 1a Yy KOMOMHAIIMjH ca HEIITO BUIJLUBHjUM €JIEMEHTHMA TIOPYKE MOTY
OutH uTekako e(heKTHBHE ca acreKTa MPOoNaraHaHor yTHIaja Ha oapehe-
HU BWJ NOHAIIamka moTporraya. HapaBHO, 1 y OBOM ciiydajy Tpeba OuTu
MajCcTOp 32 O0JIMKOBAHkhE TAKBUX MOPYKA MITH, KAKO C€ KaXe, JOIl BEIITHjH
0]l yMETHUKA KOjH CTBapajy Jeia aa Ou UM ce HeKo nuBHo. [Iponaranmu-
CTH MMajy MHOTO TEXH 3aJlaTak oJ] Tora, jep Mopajy "akTUBHpaTH" I10-
TpoIaya ¥, TIOPEe CBETa TOra, ONPaBAaTH OOWYHO HE Maly CyMy HOBIIA.
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Sladana Staréevi¢, Beograd

SUBLIMINAL ADVERTISING
Summary

From the time the term "subliminal advertising" appeared for the first time, it
hasn't stopped to occupy the attention of theoreticians as well as practitioners. It's true
that the researches have been changing their direction during the years, that there have
been existed the periods of a great noise as well as some calm periods, that some
theories have been set out as well as refuted at the same time. It has been going on for
more than four decades, but that question hasn't been definitely answered yet. This
paper summarizes the results of psychological researches in connection with the
subliminal perception, primarily in the context of economy advertising. Although the
announcement that the advertisers may manipulate our behavior by embedding the
hidden massages, has caused a great panic among people, so far there has been made a
conclusion that conscious thinking organizes and leads the major aspects of our
behavior, even its subconscious aspects. It is considered that subliminal stimuli are
weak and temporary and although their influence on some aspects of behavior has
been identified, their influence in the context of advertising, the brand choice among
alternatives and consumption in general, hasn't been proved yet.

Key Words:  Subliminal Advertising, Stimulus, Subconsciousness, Perception,
Influence



